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1 [1K-3.1 Yro TaKoe

MEHEIKMEHT?

MPOAYKTOBBIH

1) YmpaBienue CKIIaJICKUMHE 3allacaMiu
TOBapoB

2) Ilpouecc maHupoBaHus, pa3paboTKH,
BBIBOJIA HA PHIHOK W PAa3BUTHS IIPOYKTa
Ha MPOTSHKEHUH BCETO €T0 JKU3HEHHOTO
UK

3) ®uHAHCOBBIN YUET
ITPOU3BOJICTBCHHBIX 3aTpar

4) YrpaBiaeHHE OTIASIOM IPOJAK

HU3KUN

2 IIK-2.1 Kaxkoii u3

cpenbl IpoayKTa?

MEPCUNCIICHHBIX

WHCTPYMEHTOB HCIIOJIB3YETCS IS
aHaJIu3a BHEIIHEWM W BHYTpPEHHEH

1) SWOT-ananus

2) Merox FIFO

3) ABC-ananu3 CKIaJICKIX OCTaTKOB
4) MeToj HaUMCIICHHON aMOpPTH3alluU

HU3KHANI

3 IK-3.1

Y10 Takoe )KU3HEHHBIA 1K
npomxykra (OKIIIT)?

1) Cpok xpaHeHUs (PU3UIECKOTO TOBapa
Ha CKJIaze

2) Ilepuon OT co3MaHus UIEH IO CHATHUS
MPOAYKTa C PhIHKA, BKIIOYAFOIIUH
CTaJIuM BBIXOJIA, POCTA, 3PEJIOCTH H CIaaa
3) Cpok neiicTBHA MaTeHTa Ha MPOIYKT
4) Bpems BBITIOJHEHHSI OJTHOTO
MPOM3BOJICTBEHHOT'O 3aKa3a

HU3KHNI

4 IK-3.1
Product)?

Uro takoe MVP (Minimum Viablel)

2)

3)

4)

1) MakcumanbsHO (pyHKITMOHAIHHBIN H
3aBEPIIEHHBIN MPOITYKT

2) MUHUMAJIBHO KU3HECTIOCOOHBIH
MPOAYKT C 1OCTaTOYHBIM HA0OPOM
(YHKIHA U1 IEPBBIX MOJb30BaTENeH 1
cOopa o0paTHOI CBsI3U

3) MapKeTHHrOBBIH J1aH NPOABHKCHUS
HPOIYKTa

4) broxet Ha pa3paboTKy HOBOTO
NPOJIYKTa

HU3KAN

5 IK-2.1

Y10 noHUMAaeTCs MO/ LEJIEBOU
ayIUTOPHEH poayKTa?

1) CoTpynHUKH KOMIIaHHH,
YYacTBYIOIIHE B pa3paboOTKe

2) I'pynma notpebuteneii ¢ oommumu
XapaKTEepUCTUKAaMHU, JUIsI KOTOPBIX
€031a€TCs IPOLYKT

3) MHBecTOpHI, GUHAHCHPYIOUIHE TPOCKT
4) KoHKypeHTBI, BBITyCKaIOLIHE
AHAJIOT'MYHbIC IPOLYKTHI

HU3KHAN

6 I1K-3.2

Kaxoit 3 ¢ppeiiMBOpKOB
HCIIOJIB3YCTCA IJId IPUOPUTHU3ANN

1) PEST-ananmu3

2) RICE (Reach, Impact, Confidence,

cpenHui




3a/1a4 B O3KIJIOTE MPOAYKTa?

Effort)
3) SWOT-ananmu3
4) Marpuna Aacodda

[K-2.2

Martpuna BCG ucnons3yercs mist:

1) AHanu3a KOHKYpPEHTOCIIOCOOHOCTH
KaHJIJIaTOB Ha BAKaHCHIO

2) ®UHAHCOBOTO TUTAHUPOBAHUS
000pPOTHOI'O Kanmurasa

3) AHanu3a NpogyKTOBOTO MOPTQeEs
KOMITAHUH TI0 TIOKA3aTeIsM JIOJH PHIHKA
W TEMIIOB pOCTa

4) OueHKH PUCKOB POU3BOACTBEHHBIX
onepauun

cpenHui

MK-2.1

Product/Market Fit o3naygaer:

1) CooTBeTCTBHE 1IEHOBOH ITOJTUTUKH
PBIHOYHOMY YPOBHIO

2) CocTosiHue, IPH KOTOPOM MPOAYKT
3G PEKTUBHO penIaeT peaabHyIo
npooOJsieMy LEeNeBOi ayAUTOPUH U
BOCTpeOOBaH PHIHKOM

3) Brimyck npoyKTa TO4HO B
YCTaHOBJICHHBIE CPOKU

4) IlonHoE COOTBETCTBHE MPOIYKTA
TEXHHYECKOMY 33/IaHHIO pa3pabOTYHKOB

cpenHui

[1K-3.2

Uro Takoe 63KIIOT MPOTyKTa B
MeToooruu Agile/Scrum?

2)

3)
4)

1) XKypnan ¢puHAHCOBBIX OMIMOOK
KOMaH/TbI

2) YIOpsI04eHHBIH CITUCOK 33]1a4,
TpeOOBAHMIA U YIYUIICHUN, KOTOPHIC
HE00XOIMMO PEaTn30BaTh B MPOIYKTE
3) Criucok yBOJIGHHBIX COTPYIHUKOB
4) IepeyeHb MOCTABIIUKOB
KOMIUIEKTYIOIINX

cpenHui

O =

I1K-2.2

GTM-ctparerus (Go-to-Market) —

9TO:

1) Ctparerus cokparieHus
MIPOM3BOJCTBEHHBIX 3aTPaT

2) Ctpaterust ynpasiieHHs KaIpOBBIM
pe3epBOM KOMITaHUH

3) Plan BbIBOJa IPOIYKTA HA PHIHOK,
BKJIIOYAIOIINHN IENIEBYI0 ayAUTOPHIO,
MO3ULMOHUPOBAHNE, KaHAIBI IPOJAX U
MapKETHUHIOBbIE aKTUBHOCTH

4) MeToayKa OLIEHKH TEXHUYECKOTO
JIOJNITa MPOAYKTA

cpenHui

[K-2.1

Kakoit ”HCTpyMEHT Mo3BOJIsIET
BU3YaJIM3UPOBATH My Th
MOJTE30BATENS TIPH
B3aMMOJEHUCTBUU C IPOIYKTOM?

1) Inarpamma ["anTa

2) Customer Journey Map (CIM)
3) Marpuma RACI

4) epeBo pemenniit NPV

CpenHui

—

[K-2.2

Uro takoe Roadmap npoaykra?

1) T'eorpaduueckas kapra opucos
KOMIIaHUH

2) TexHUYeCKHil TIIaH MOHTa)Ka
000pyI0BaHUS

3) CrpaTeruueckuii TOKyMEHT,
OTPaXKAOIIUI PUOPUTETHI, TSN U
BpPEMEHHEIE PAMKH Pa3BUTHS TPOIYKTa
4) PernameHT B3aUMOJICHCTBUS C
OIS TYUKAMU

cpenHui

I1K-3.3

Kpocc-hyHkunonanbHas Komanaa
NPOLYKTOBOM MEHEIKMEHTE —
3TO:

B

1) Komana u3 COTpyIHUKOB OJTHOTO
JlerapTaMeHTa

2) Bpemennas rpyIia 1t IPOBEACHUAS
KOPIIOPATUBHBIX MEPOTIPHUSITHIA

3) KomaHga, 00be THHSOIIAs
CITCITMAIMCTOB Pa3HBIX (PYHKITHI

cpenHui




(pa3paboTunky, JU3aiHEPHL,
MapKeTOJIOIH, AaHAIUTUKH) JUIS
JIOCTHKEHHA OOIIeH MPOAYKTOBOW HENH
4) I'pynna Ton-MeHeHKepOB KOMITAaHUU

1 [K-2.1 Meron Jobs To Be Done (JTBD) 1) IlmanupoBaHus pecypcos CpeHUN
4 MIPUMEHSETCS JUISL: MIPOM3BOACTBA
2) [loanmanus TIyOMHHON MOTHBAITIH
MOJIB30BATENS - KaKylo «paboTy» OH
HaHUMAaeT NPOIYKT BBIOJIHSTh
3) Pacuéra cebecTOMMOCTH EAMHUIIBI
TOBapa
4) O1eHKN KPeAUTOCIIOCOOHOCTH
KIIMEHTa
1 IK-3.1 Kakas meTpuka Hanbosee TOUHO 1) CAC (Customer Acquisition Cost) CpeaHuit
5 XapaKTepu3yeT yIepKaHue 2) Retention Rate
MoJib30BaTelie B MPOayKTe? 3) CPM (Cost per Mille)
4) EBITDA
1 [K-2.2, Komnanus BEIBOTUT Ha PHIHOK 1) CHU3UTS 1IEHY MPOJIYKTa, YTOOBI BBICOKHI
6 MK-3.1 HOBBIN B2B SaaS-nmponyxkr. MpUBJIEYb OOJIbIIE KIMEHTOB
MeTpHKH TTOKa3bIBAIOT BEICOKUI 2) ITepecmotpets ICP (Ideal Customer
CAC u nusknii LTV. Kakoe Profile), ymyutmts oHOOpAMHT U
CTpPaTEruYecKoe pelicHue MOBBICUTH retention, yBennuus LTV 1o
Haubosiee 000CHOBaHO? ypoBHsi, ipu kotopom LTV/CAC > 3
3) IlomHOCTBIO CBEPHYTH MPOAYKT U
MEPEUTH B CMEXKHBIN CErMEHT
4) YBeNUYUTh PEKIIAMHBIN OIODKET JIJIs
camwkennss CAC 3a cuér macimraba
1 [IK-3.2 [Tpu nmproputnzanuu OsKI0Ta 1) 3amaua A, 1.k. e€ RICE Score = 300 BBICOKUH
7 MmeronoM RICE 3amaua A nmeer: 2) 3amaua b, T.K. 0XBaT NOJIB30BaTENCH
Reach=500, Impact=3, BEIIIIE
Confidence=0,8, Effort=4. 3anaua 3) 3amaua B, 1.k. eé RICE Score = 240
b: Reach=1000, Impact=2, 4) OGe 3a1aun paBHO3HAYHBI
Confidence=0,6, Effort=5. Kakas
3agada uMeeT OoJiee BHICOKUI
MIPUOPUTET?
1 IIK-2.1, [IpomykToBas KOMaHa TIPOBOIHT 1) HememeHHO BEIKATUTE (YUY BCEM BBICOKHH
8 IK-3.1 A/B-tect HOBOH (uun. Pe3ynbpraTsl | mosib30BaTeisiM, T.K. KOHBEPCHUS BBIpOCIa
MIOKa3bIBAKOT CTATUCTUYECKU 2) OtknoHuTh huay, Tak kak NPS
3HAYUMBIN POCT KOHBepcur Ha 8%, | BaxHee JIr000i KOHBEpCHH
HO mipu 3ToM cHibkeHue NPS Ha 12 | 3) I[IpoBectu rinyounHoe UX-
MyHKTOB. Kak J0KeH NoCTyuTh UCCIIeIOBAHUE, BBIABUTH IPHUUHY
MpOJaKT-MeHeKep? nageHust NPS, olleHUTh 10JIrocpodHOe
rustHre Ha LTV u retention, 1 mpuHSTH
B3BEILIEHHOE PELICHNE
4) 3ammycTtuth emé onuH A/B-tect ¢
JIpyroy ayauropuen
1 [IK-2.2 [IponykroBas crparerus komrnanuu | 1) [[poHMKHOBEHUE HA PHIHOK; PHUCK - BBICOKUH
9 MIpeIoaraeT pocT Yepe3 BBIXO Ha | BBICOKAs KOHKYPEHIIUA BHYTPH TEKYIIETO
HOBBIE PBIHKH C CYIECTBYIOLUM CerMeHra
npoxykrom. Kakoit kBagpant 2) PaszButne ppIHKA; pUCKHU - HE3HAHUE
MatpuIlsl Aucodda onvcrBaeT MECTHOH CrielM(P UK, KyJIbTYPHBIS
JTAHHYIO CTPATETHIO U KaKOBBI €& 0apbepbl, peryJSTOPHBIC OTPAaHUYCHUS
KJIOUEBBIE PUCKU? 3) lusepcudukanus; puck - OTCyTCTBUE
KOMIIETCHIINH B HOBBIX IPOJYKTaX
4) Pa3BuTHe NpoayKTa; PUCK - BBICOKHE
3arpatel Ha R&D
2 [K-3.2, Kpocc-dynkunonanshas komanna | 2) Beerga ornaBate npuopureT 6usHec- BBICOKHI
0 I1K-3.3 UCTIBITHIBAET KOHQIHUKT MEXKIY TpeOOBaHMSAM, TaK KaK KJIMEHT IIaTHT

TpeOOBAHHUSIMH pa3pabOTIYHKOB

IIEHBI'U




(TeXHUYECKHUH J0NT) U
TpeOoBaHUIMH OM3HECA (CPOUHBIN
¢buuep A KPYIHOTO KIINEHTA).
Kak nponakrt-mMenemxepy
BBICTPOHTH IPOLIECC IPUHSTHS
perieHws?

2) Bceraa otaaBaTh IPHOPUTET
TEXHUYECKOMY JOJTY, TaK KaK
cTabHUIIFHOCTH BasKHEE

3) [IpoBecTr COBMECTHYIO CECCHIO C
KOMAaHJIOM M CTeHKXONIJepaMH: OLIEHUTh
Ou3Hec-uMIaKT hudaepa, pUCKU
HaKOIUIEHHOTO TEXJIOJITa, COTIacoBaTh
Kommpomucc (Hanpumep, 20/80 cipunTa)
1 3a(UKCHPOBATh JOIOBOPEHHOCTH B
roadmap

4) Ilepenats peuienue Ha ypoeHb CEO




